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Introduction 
 
Congratulations on taking the first step to 
taking control of your future and your 
finances! I’m glad you are open to taking a 
look at network marketing to see if this 
opportunity might be right for you. 
 
My name is Kristy Simpson and I am a 
stay-at-home Momprenuer and full-time 
RVer. My family of 5 and I live a life of 
freedom on the road because of the power 
of network marketing… and I love every 
minute! 
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I knew next to nothing when I started my 
network marketing journey, and I’m still 
learning every day. I wrote this ebook for 
people like me, who are mostly ignorant 
and slightly skeptical about this industry. 
There is a lot of hype out there. My hope is 
to cut through the hype to get to the heart 
of what this opportunity is… and what it 
isn’t, so you can decide for yourself 
whether this might be a good fit for you. 
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My Story: 
 
I have been approached by friends many 
times, asking me to buy their latest 
product. I had seen most of these friends 
start enthusiastically, only to burn out 
after only a month or two. I always enjoyed 
the products I did purchase, but became 
jaded by the “fly-by-night” nature of their 
businesses. Here today, gone tomorrow. 
 
The few times a friend did approach me 
about the business side of things, I 
immediately put my guard up. NOPE. Not 
for me. I’m not salesy. I could never ask my 
friends to buy stuff from me. No thanks. 
 
Then, one day, I was finally approached 
professionally… by a friend I knew and  
. 
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trusted. This friend was known for her 
integrity and no-nonsense approach to life. 
I knew that if she was using a product and 
recommending a business opportunity, it 
must be legit. So I listened… and still said 
no. 
 
She was cool about it and never let it seem 
weird between us. She kept up with me and 
every now and then I would ask how her 
business was going. One day, she candidly 
shared with me that she had won a free 
cruise and had paid their mortgage that 
month with her business earnings. Okay, 
now I was listening. 
 
This was different than most of my friends 
who promised the moon and stars, then 
ended up quitting the business, with no 
success to show for it. 
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Fast forward six months later. My business 
is growing and I have just reached the first 
leadership rank in my company and 
qualified for my own paid-for Las Vegas 
vacation! Life is good. Am I some prodigy? 
Nope. Am I “lucky.” Doubt it! 
 
I believe that the keys to success in 
network marketing are very simple, and 
begin with the very first decisions you 
make. Is network marketing right for you? 
Let’s find out! 
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What is Network Marketing? 
 
Network Marketing (also called Direct 
Selling, Multi-Level Marketing or Social 
Marketing) is a business in which 
independent sales people serve as 
distributors of goods and services, and are 
encouraged to build and manage their own 
sales force by recruiting and training other 
independent sales people. In this method, 
commission is earned on your own sales 
revenue as well as on the sales revenue of 
the people you recruit (and those under 
them). 
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Is It a Pyramid Scheme? 
 
Network Marketing is not synonymous with 
Pyramid Scheme. In fact, pyramid schemes 
are illegal. However, this reputation has 
been earned by a few bad companies that 
masqueraded as Network Marketing 
opportunities, but were really more like 
Ponzi Schemes. 
 
Here’s how you can tell the difference: A 
true network marketing company will 
provide quality products or services that 
people actually buy… people outside of the 
business. Red flags should go up if the 
company you are looking into heavily 
rewards distributors for recruiting AND 
very few people outside of the company 
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actually purchase the products. A good 
ratio to look for would be 60% of a 
company’s revenue should come from 
consumers (people buying the products) and 
40% from new distributors (buying into the 
company with their initial investment or 
monthly quotas). 
 
 
Why would a Company Choose Network 
Marketing Over Retail? 
 
I am quite qualified to answer this 
question! My husband has recently retired 
from a traditional business that he owned 
and helped build from the ground up. It 
was a consumable products-based business,  
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much like the types of products often 
offered through network marketers. Let me 
tell you, getting your products distributed 
is NOT easy and is very expensive. Here is 
the typical model of distribution: 
 
Traditional Retail 
Manufacturer ---> Distributor ---> Sales 
Team ----> Retailer ---> Consumer 
 
In this model, every stop between the 
manufacturer and the consumer takes a 
little piece of the profits. To stay 
competitive, manufacturers must take a 
smaller profit margin, often just enough to 
stay afloat. 
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Network Marketing 
Manufacturer ---> Marketer ---> Consumer 
 
In the network marketing model, there are 
fewer middle-men, so the manufacturer can 
retain more of the profits AND pass the 
savings on the their marketers and 
consumers. Win-win! 
 
 
Qualities of a Good Marketer: 
 
So how do you know if network marketing 
is for you? Easy-peasy. Let’s look at the 
qualities of a good network marketer and 
see how you match up. 
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Driven. All good marketers have a strong 
“why” or reason for doing this business. 
Are you wanting to save for retirement, get 
out of debt, save for the kids college? 
Whatever it is has to be strong enough to 
get you through the tough days. 
 
Passionate. Good marketers LOVE their 
products and their passion shows. 
 
Positive. There is no room for whiners and 
complainers here! People are attracted to 
positive and uplifting individuals. 
 
Hard-working. This is a simple business, 
not an easy business. The best, most 
successful marketers aren’t those with the 
most knowledge… they are the ones with 
the most grit. 
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Coachable. Are you willing to be coached 
by someone who has done what you are 
hoping to do? Are you willing to trust the 
wisdom of others and do what they coach 
you to do? If not, you might not be a good 
fit. The power of network marketing comes 
in how duplicatable this business is. 
 
 
How to Choose the Right Company: 
 
There are a few key questions you need to 
ask yourself when looking for a network 
marketing business to get involved in. 
Remember, this is a career, not a hobby. 
Ideally, you should be looking for the kind 
of company you can build a life with. 
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Do you LOVE the products or services this 
company offers? This is of first importance. 
If you get started with a company and you 
are not sold-out in love with the products or 
services, you will quickly crash and burn. A 
good question to ask yourself is: If I wasn’t 
selling this, would I buy it? 
 
Do you like and respect the person who 
invited you (your upline)? The person who 
invited you to take a look at his or her 
opportunity may be a stranger or a good 
friend. Ideally, this will be someone 
you trust. You will be working closely with 
this person, so make sure it’s someone you 
want to be in business with. 
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Does the team you are on practice ethical 
marketing and business techniques? Spend 
some time getting to know the people on 
your potential team. Do they over-hype 
everything and seem spammy? Do they 
promise BIG money or get-rich-quick 
tricks? If so, walk away. You can find a 
better team to work with who will honor 
the profession and treat others with 
honesty and dignity. 
 
Is the company you are looking to build 
with in good standing, ethical, and in-line 
with your values? Check the Direct Selling 
Association to see where your potential 
company ranks. The Direct Selling 
Association is not a flawless meter of 
legitimacy, but it’s a great start.  
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Do some research online, but know that 
every company out there is going to have 
their haters. Take all the info into account 
and decide for yourself. 
 
Are the founders/owners of the company of 
good reputation? Do their values align with 
yours? Do they honor the network 
marketing profession by maximizing the 
profits and long-term success of their 
distributors? The worst thing you can do is 
start building your business with a shady 
company. It will eventually crumble and 
your reputation will be tarnished. 
 
Do you understand the compensation plan? 
If this is your first network marketing 
business, the compensation plan will seem  
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VERY overwhelming. It’s usually not 
straight forward, as there are bonuses, rank 
advancements and generational 
commissions to factor in. Sit down with 
your potential upline and have them 
explain it to you until you understand the 
basics. As Dave Ramsey says, “Don’t invest 
in things you don’t understand.” 
 
 
How much Can I Expect to Earn? 
 
Every company is different and their 
compensation plans vary. But one thing I 
can tell you for sure… the average person 
makes nothing in network marketing. 
Nothing. 
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So why did I bother writing this ebook? 
Why I am I still doing this? Because, 
though the average person makes nothing, 
the exceptional person can make millions. 
Now, I’m not trying to hype you, but rather 
tell you what is possible. Average people get 
average results because they don’t put in 
the work. This is not a get-rich-quick 
scheme. I work hard every day to make my 
business grow and I am seeing the rewards 
of my work… And you can too. 
 
I like the analogy I heard from one of the 
network marketing greats, Richard Bliss 
Brooke. He says that getting started in 
network marketing is like pushing a car up 
a hill. It’s a lot of effort and you will sweat 
a lot getting that car to the crest, but once 
you do, you will hop in and ride it all the 
way to the bottom. 
 
 

18



authors, performers or movie producers for 
their books, music or films. An author only 
writes the book once, but gets paid 
residually every time someone purchases 
that book, forever. Another example are 
investments like mutual funds. You 
purchase your shares once and get the 
residual income produced by the interest 
earned. 
 
The problem with both of these examples is 
that you must be either very rich or very 
talented to acquire residual income. That’s 
really how the rich get richer! 
 
Enter network marketing. Now average 
people can build businesses of their own, 
with little upfront investment, and reap the 
rewards of building a sales force for years  
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to come… maybe even a lifetime. This works 
because of the idea of geometric progression. 
Get ready to get your geek on! 
 
 
How Network Marketing is More Than 
Just Sales 
 
In a traditional business, if you wanted to 
sell $100,000 in product per month, you 
would hire 10 sales people, give them each a 
geographical region and a sales quota of 
$10,000 each. Basic math. Some would 
make it, some wouldn’t. You would fire and 
replace the ones who did not perform. 
 
In network marketing, you build a team 
using geometric progression. Someone WAY  
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smarter than me, the aforementioned 
Richard Bliss Brooke, has an powerful 
video about this exact thing. Go watch it! 
Basically, in a perfect world, you would 
recruit 4 people, who would each recruit 4 
people. So now you have 16 people on your 
team. Then those 16 would each recruit 4 
people each for a total of 64 people on your 
team. Now instead of each person selling 
being responsible for selling A LOT, each 
person just has to do a little, but it 
compounds. 

You are financially rewarded for building a 
team and training them to do what you do. 
The more you help people succeed, the 
more you succeed! What a cool concept? 
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https://www.youtube.com/watch?v=d0ojxu2RUmk


Books I Recommend to Get You Started: 

Go Pro by Eric Worre 

Get Over Your Damn Self by Romi Neustadt 

The Four Year Career by Richard Bliss 
Brooke 

Podcasts I Love: 

Home Business Profits by Ray Higdon 

Network Marketing Heroes by Richard Bliss 
Brooke 

Entreleadership by Dave Ramsey 
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https://amzn.to/2Pb22uP
https://amzn.to/2QpL4gY
https://amzn.to/2rgwni8
https://itunes.apple.com/us/podcast/network-marketing-heroes-host-richard-bliss-brooke/id995452479?mt=2
https://www.entreleadership.com/blog/podcast
https://itunes.apple.com/us/podcast/home-business-profits-with-ray-higdon/id870513447?mt=2


Where to Go From Here: 

I’ve given you a lot of information. I hope it 
has been helpful. Feel free to reach out to 
me with any questions, general or specific, 
regarding network marketing. I am always 
happy to talk shop and help others find 
their path to financial freedom. Keep me 
posted on your journey! 

Blessings to you, 

Kristy Simpson 
kristy.lynn.simpson@gmail.com 
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